
BROKER OVERVIEW

CARE FOR THE PEOPLE WHO CARE

A New Benefit.
A New Opportunity.
Help your employer clients support the employees managing care for someone they love.

Give clients a practical way to support caregivers.

Fill a benefits gap

Support daily care
responsibilities for a child,
parent, partner or other loved
one.

Fit the portfolio

Bring family care coordination
into conversations about EAPs,
telehealth and wellness.

Explore revenue

Discuss recurring
compensation through an
agreed broker partnership.

One shared place for the work of caregiving.
Organize medications, appointments, symptoms, vitals and care tasks.

Help trusted caregivers share information and responsibilities.

Two ways to explore a partnership
Refer an employer. Introduce a client interested in caregiver support.

Work together. Discuss a demo, employer presentation and pilot plan.

Compensation, eligibility, payment timing and responsibilities are subject to a written partner agreement.

Start with one employer conversation.
Explore a partnership or request a demo: www.mynutrarx.com/brokers

Made by caregivers, for caregivers. www.mynutrarx.com

https://www.mynutrarx.com/brokers
https://www.mynutrarx.com/

